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Jody Boles, Feed ASM 

Just as cold weather marks the end of horn fly season, 
warm weather marks the start. Ten years ago a study 
reported horn flies cost the beef industry $1 billion 
dollars. Yes, that is right, $1 billion over 10 years ago. 
With today’s prices for calves and replacements, that 
amount is well past $1 billion dollars. Let’s put that in 
perspective. For the average size beef herd in Missouri, 
that is $650. The University of Arkansas has published 
information showing that for growing calves, 200+ horn flies reduce calf weights by 
17 lbs. per calf.  
  
Horn flies are the major cause of mastitis in heifers. Many good heifers never become 
great cows because horn flies bite the teats causing open wounds. Scabs form and 
become places for bacteria to colonize and grow. Livestock producers worry that if 
they use some sort of horn fly control but their neighbors don’t, the neighbors fly 
population will reinfest their herd. This is a NOT TRUE! Horn flies don’t travel long 
distances so they stay with the animals they are on. Females leave their host only 
long enough to lay eggs in fresh manure. Horn flies take at least 20 blood meals a day! 
Just 200 horn flies per animal x 20 meals per day = 4,000 bites. I bet if this were you, 
eating grass would be the last thing on your mind.   

  
MFA has many options to control these irritating insects: 
fly tags, back rubbers, and pour on products. MFA also has 
feed through products available in milk replacers, 
complete feeds, minerals, as well as grind and mix options. 
Contact us for a farm visit.  We would be glad to help you 
set up a program to control flies in your herd. 
 
 
 

Jody Boles 
(573) 631-6969 
jjboles@mfa-inc.com 

Fly Control for Your Herd 

Adult Horn Fly 
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As I write this article, spring corn and soybean planting is around the corner. It’s time to evaluate our winter 
wheat stands. 
 
With a good cropping plan in place, winter wheat should have been planted in a timely fashion last fall, 
accompanied by a sound fertility, herbicide and insecticide program. With late winter/early spring wheat 
stand evaluations, we look for specifics such as survival rate, existing seedling population, and the number of 
tillers in our stands. A good population that has survived the winter needs to have an adequate tiller count 
for maximum grain yields in the coming season. This might be an optimum time to plan an early spring 
nitrogen application to increase tiller count. 
 
This point in our wheat cropping plan is also a good time to scout for winter annual weeds such as henbit, 
chickweed and deadnettle that can emerge and threaten yield potential. Scouting for wild onion and garlic is 
a sound recommendation as well. Winter grasses such as downy brome and cheat can also pop up and 
surprise us. Whatever weeds your wheat fields encounter, we have a full arsenal of herbicides designed to 
eliminate these problems. 
 
It also won’t be long before we need to begin routine scouting of insect pests such as aphids. While not easily 
noticeable, these tiny insects can zap a lot of essential fluids and nutrients out of wheat plants and transmit 
diseases that could haunt us later in season. Additionally, as we move into warmer weather, disease scouting 
is an absolute must. 
 
I’ve mentioned the importance of a good cropping plan. Our goal is to assist you in raising high-yielding, 
profitable crops. Every journey begins with a solid roadmap, and your operation is no different. The #1 key 
to raising a successful crop is to begin with a plan that outlines details from initial field preparation to 
harvest. That’s where we come in. We want to be with you the entire step of the way. I encourage each of you 
to stop by any of our locations so we can meet with you one-on-one to develop a successful cropping plan to 
take your yields and profitability to levels you never thought possible. 
 
Ben Fizette, CCA 
bfizette@mfa-inc.com 

Ben Fizette, CCA, Area 8 Field Crops Sales Manager 

Spring Evaluations of Winter Wheat 
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We have a new Crop-Trak crop consultant at the MFA Lamar Group—Brent Elliott. Brent is originally from 
the Jefferson City, MO area. His wife and he just bought a house in Arma, KS. Brent is a Missouri State 
graduate and has been working for the Department of Natural Resources for the past 3 years.  
 
Brent is got started this February getting his feet under him, learning the area and evaluating wheat. He will 
be around to see many of the farmers in the area getting cropping plans and acres signed up for this 
summer. He is looking forward to working hard at getting to know the area’s growers and helping them 
increase efficiencies and productivity. 
 
Brent’s contact information is below. Feel free to contact him and don’t be surprised if you see him coming 
by your farm soon to talk about crop consulting. 
 
Brent Elliott 
(573) 680-0935 
belliott@mfa-inc.com 

MFA Welcomes New Area Grain Coordinator to 
Southwest Missouri 

Brant Brower is the new area grain coordinator for MFA. He will cover southwest Missouri, 
working with the Producers group and Western MO group. Eventually he will also be 
working with the southeast Kansas locations to help growers and grain producers with 
grain marketing.  
 
Originally from the Schell City area, Brant went to high school in El Dorado Springs where 
he graduated in 2006. After high school he attended Missouri State University in Springfield, 
MO, where he graduated in May 2011 with a bachelor’s degree in Ag Business.  
 

Brant worked for ADM from the time he graduated college until November 2017. At ADM, he held various 
positions with increasing responsibility—from a management trainee up to an operations superintendent 
over five locations across three states—before deciding to leave in November of 2017.  
 
Brant is excited to get things rolling and looks forward to meeting all of you and learning how he can assist  
with your grain marketing needs. His primary office will be at the Lamar location, but he will be available for 
farm visits a couple days a week. If you haven’t already, stop by the Lamar office to say “hi”. Give Brant a call 
with any questions you may have.  
 
Brant Brower 
Cell: (417) 680-4532 
bbrower@mfa-inc.com 

New Crop Consultant for Lamar Group 

The Lamar newsletter is coordinated by Felicia Costley and MacKenzie Oswald.  It is printed through MFA in 
Columbia, MO.  If you have any agronomy, feed, seed, animal health, or grain topics you would like us to 
address, please call Felicia at (417) 682-5593 or send an e-mail to fcostley@mfa-inc.com or moswald@mfa-
inc.com. 
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Brian Swadner, Precision Agronomy Specialist 

It goes by many names—broomsedge, sagegrass, broomsedge bluestem, yellowsedge 
bluestem, and whiskey grass. Its scientific name is Andropogon virginicus. Whatever you 
call it, it is a common weed problem in hay and pasture ground in many areas of the 
country and possibly in your hay or pasture field. Despite its proliferation and persistence, 
there are some things you can do to control it. 
 
Before we can control it, we need to identify some important information about 
broomsedge that we can use in forming and executing a plan. It grows well in low fertility 

soils. It is a warm-season grass that grows from late spring into fall. It grows best in temperatures between 
75 and 90 degrees. Broomsedge is a perennial that reproduces by seed, which makes it a double threat. The 
same plant comes back year after year from the same plant stock and produces many seeds readily 
dispersed by wind.  The grass will turn color in the fall including brown, orange, copper, yellow and tan.  
 
Now let’s get into the control part.  The underlying idea in broomsedge control is to do everything you can 
to give the advantage to your crop to out compete the broomsedge. To accomplish this, here are some things 
you can do first in conjunction with one another: 
 

• Make sure you have a good crop stand.  Decide whether to keep existing the stand, improve the 
stand, or do a total crop renovation. The crop can’t compete with broomsedge if there is little or no 
crop to compete against the broomsedge. 

• Determine broomsedge stand/density. This will allow you to decide how aggressive your 
broomsedge control program will be.  

• Develop and act on a plan to control other weed pressure. Broomsedge may not be the only 
weed competing with your crop. 

• Take a soil test. Lime and fertilize according to the soil test.  Do this regardless of whether you 
are doing a total renovation, improvement, or going with the existing stand. Following a proper 
fertility program such as MFA’s Nutri-Track program will promote proper crop growth over every 
acre. Good crop growth will allow crops to compete well with broomsedge. 

 
After you have a fertility program in place and have 
an adequate established crop stand, the next thing 
you can do is graze, clip/mow and hay. These 
operations will put stress on the broomsedge, 
deplete plant reserves, reduce seed production, put 
poor forage material to the ground and limit its 
ability to compete for sunlight. The idea is to keep 
broomsedge at or below crop canopy. Here are 
some things you can do with (or in addition) to your 
grazing/haying operations. Graze broomsedge in 
early growth when palatable. Clip/mow before the 
seeds form and as low as you can without getting 
into much of the crop canopy. Clip/mow in fall after 
dormancy to allow sunlight to reach the crop. Time 
this operation to allow for sufficient fall crop 
regrowth. 

Broomsedge Control 

Continued on Page 5... 
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This next method of control can be applied, but only in certain situations and 
conditions—chemical control. Broadcast application of glyphosate is an 

effective and practical broomsedge control method when used in a total crop renovation spray-smother-
spray technique applied before planting a summer annual as a total vegetation burndown. Glyphosate is a 
non-selective herbicide which means it can kill both broomsedge and crop (non-glyphosate resistant) and 
must be applied to actively growing broomsedge. It can also be used in an existing crop stand as a spot spray 
application, or by using a rope wick. This is not very practical mainly due to limited access to a rope wick, 
and you can kill your crop where glyphosate is applied (example: where you spot-spray in a fescue field).  If 
you decide to use glyphosate, follow the product label. 
 
Here is the last thing to address: outlying areas. Whether it is woods, a fence line, a waterway, or a ditch—
maintain those areas to control broomsedge, weeds, and brush that may potentially invade your field. 
 
Broomsedge is a widely distributed weed that invades our forage fields and robs us of quality forage. There 
is no magic bullet in broomsedge control. Establish and act on a solid plan. Follow good management 
practices.  It is a matter of managing broomsedge to reduce stand toward the goal of elimination that may 
take a few years to accomplish. 
 
Brian Swadner 
bswadner@mfa-inc.com 
Cell: (417) 385-3465 

...Continued from Page 4 
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Our 2018 annual grain meeting was Thursday, Feb 8 at the Theibaud meeting room in Lamar. 
Eric Williams, our merchandiser from the home office in Columbia, spoke on current 
marketing trends and strategies. Unfortunately, yet unsurprisingly, he could NOT predict the 
future and tell us when to sell grain to make the highest profit. However, he did recommend 
contracting well ahead of scheduled delivery, using average price contracts and setting up 
target orders to reach better prices. Please, feel free to stop by the office to talk to Brant or 
Felicia regarding any or all of these contracts and/or orders. 

 
Our delicious meal was catered by Tractors and served buffet style. We enjoyed 
brisket, smoked turkey, hash brown casserole, green beans and hot rolls.  Dessert 
was chocolate or vanilla cream filled cupcakes with buttercream frosting.   
 
Three customers who attended the meeting won the 3 month Free NPE on 2,000 
bushels of their choice of commodity. Another lucky customer won a pair of Muck 
Chore Boots, and a Mammoth Cooler was also given away. 
 
The food was fantastic and the topics presented by the speakers were as 
informative as ever. Our goal is to help you succeed in your grain marketing. 
Please contact us with any questions you may have to help you market your grain! 
Thank you to all who were able to attend.  
 
Felicia Costley 
(417) 214-9444  
fcostley@mfa-inc.com 

Another Great Grain Marketing Meeting! 
Felicia Costley, Grain Originator 
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Deworming During Short Grass/Drought Conditions 

For deworming, there is a bottom-line question: What impact does drought/short grass have on internal 
parasite concerns?  A few things come to mind. 
 
One, parasite eggs and larvae don’t survive as well in pasture during drought conditions. They prefer 
humidity/moisture and green, growing grass to continue their life cycle. That means during drought, any 
isolated areas where there is slightly more moisture that will support even some grass growth will see 
heavier concentration of grazing animals and heavier contamination of internal parasite eggs shed by those 
animals. This could increase, rather than decrease, the level of parasite larvae ingested by livestock during 
drought conditions. 
 
Second, the stress of a drought on grazing livestock (increased energy used to find grazable forage; 
temperature stress; dust; lower quality of nutrients; loss of body condition; etc.) can result in a weakened 
immune system. That can allow even a smaller population of internal parasites in the animals to do more 
damage than usual. 
 
Third, at least one of the common internal parasites of 
grazing animals (Ostertagia) has the ability to go dormant 
(become encysted in the stomach lining) during periods of 
drought.  That can create digestive problems that further 
decrease nutrient utilization, affect performance, decreased 
immune function, and can make for an extremely high 
parasite load when conditions change and the dormant 
parasite population resumes normal activity. 
 
Fourth, there is some belief that drought conditions may 
shift the population of parasite larvae that are still present 
on grass to a higher percentage that are more resistant to 
deworming products typically used. 
 
All of these considerations add up to a greater need for deworming during drought. And, with the 
consideration possible parasite resistance, you could make an argument for using a combination of 
products when deworming (i.e. an avermectin [Ivermectin (Ivomec); Doramectin (Dectomax); Moxidectin 
(Cydectin); Eprinomectin (Eprinex)] along with a “white dewormer” [Fenbendazole (Safeguard/Panacur); 
Albendazole (Valbazen); Oxfendazole (Synanthic)]. 
 
Talk with your local veterinarian about your deworming protocol and about doing some fecal sampling, 
before and after deworming. Doing so will help you see what the actual parasite load is, and if your 
deworming efforts are having a positive impact.  Don’t let drought stress create additional stress and 
production loss from internal parasites. 
 
Tony Martin, DVM, MS 
Staff Veterinarian, MFA, Inc. 
tmartin@mfa-inc.com 

Dr. Tony Martin, DVM, MS 
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Carytown: (417) 394-2435 

Iantha Bulk Plant: (417) 682-2037 

Irwin Bulk Plant: (417) 884-2474 

Lamar MFA Grain Office: (417) 682-5593 

Lamar MFA Feed Store: (417) 682-5300 

Lockwood: (417) 232-4516 

Mt. Vernon: (417) 466-3752 

Western MO MFA Agri  
Services Locations 

Check Us Out on the Web at www.lamarmfa.com!!! 

Upcoming Events... 

Sign up for Average Price 
Bean Contracts by  

May 8, 2018 


